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Kyra convinces with her passionate social
commitment, international experience and
strong communicational skills. Since 2017
Kyra gained valuable experience in RWE Tl's
daily business.

As a Sales Manager for the regions Europe and
Central Asia, she is working both in the internal
and in the external business. Preparing
proposals for the thermal generation, future
energy solutions and the mining sector is part
of her daily work.

She graduated with a Master in Corporate
Management at the University of Applied

Sciences Europe in Iserlohn. Within this master
program, she acquired considerable practical
knowledge with a focus on Business
Management and Corporate Development
and also gained international experience
during her studies abroad.

What gives you most satisfaction in your work? @

Working in different teams, different countries and always meeting new challenges to make the

customer satisfied at the end of a project.

Why did you choose RWE TI?

¥

Because of the chance to gain international experience in a leading engineering consulting
company which provides individual solutions along the whole project life cycle for all customers

worldwide.

What three words best describe you? ooo
Motivated. Goal-oriented. Open-minded.

“Our aim is your success!” - What it means to me: ii?

We listen to your needs with an open mind and develop the best solution for you. Thanks to years
of experience we are able to offer custom-tailored solutions with which you can make your daily

business more efficient.
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